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Features A\ppearing in Credit and Financial Management 
During the Past Twelve Months 


Accounting 
The CPA as a source of credit data veri- 
fication January 
Liars can figure July 
Association 
1951 offers big opportunities to NACM 
January 
Amendments to bylaws being presented 
at convention May 
NACM ups anchor for third move in 
55 years May 
Statement of policy of NACM June 
NACM officers and directors June 
The president reports June 
NACM national committees July 
Some common interests of NACM and 
NRCA July 
NACM sstaff changes announced 
November 
Banking 
Mercantile and retail credit today 
February 
How to use a bank credit department 
July 
Bankruptcy 


Federal court rules against referee on 
Chapter XI costs February 
Bulk sale could be a substitute for bank- 


ruptcy March 
Books 
Practical bank credit January 
Corporate treasurer’s and _ controller’s 
handbook January 
An introduction to criminalistics 
January 
The technique of executive leadership 
October 
A dictionary of economics October 


Marketing and distribution research 
October 

You CAN change your career October 

The sales executive’s handbook October 


Business finance and management 
Why close your books on December 31? 


January 
The ideal financial policy January 
The factor at work March, April 
Business inventory policy September 


The price of success can be the loss of 
credit September 


Convention 


Boston convention is huge success June 
L. D. Duncan is elected to head NACM 


June 

Amendments to bylaws voted during Bos- 
ton convention June 
Statement of policy of NACM June 


Credit 


Credit in the construction field January 
A special credit department service for 

smaller customers January 
The growing importance of credit 


February 
Mercantile and retail credit today 

February 
The lien law is a parachute March 


The why, when and how of personal in- 
terviews with customers 
March and April 
The salesman looks at the credit man 


April 
The three M’s of credit today April 
The operating forecast April 


Wrestling with the cash discount April 


You're the doctor May 
Keep the salesman your friend May 
A one-man business clinic May 
A credit policy for an over-bought market 

May 
A program for voluntary credit restraint 

June 
Inflation and credit July 


Credit and financial terminology July 
Credit problems peculiar to the oil field 


August 
Salesmen view the credit department 

August 
Evaluating credit risks August 
Get out on the road! August 


A creditors’ committee takes charge 


September 

Cooperation pays off September 
Customers and salesmen — they’re all 
alike! September 
Payments bonds do not guarantee an 
account September 
— — — And they like it October 


Census bureau issues sales, credit report 


November 
Credit problems in construction 

November 
Credit management as a profession 

December 
Short terms cut credit losses December 


Development of executive abilities 
December 

Don’t discount the jobber December 

The manufacturer’s approach to jobbers 
December 


Operation salvage December 


Credit analysis 


Here’s a financial statement—what does 


it mean? January 
February 

May 

Comparisons yield the answer June 


Standard ratios—an integral part of cred- 
it analysis November 
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Credit correspondence 

To close or not to close? Jauuary 

Intermountain credit association member 
is winner of first letter contest 


January 
All God’s. chillun got know-how 

February 
What is your most important asset? 

February 


Second collection letter contest prize 
awarded to Charlotte credit man 
February 
G. H. Smith wins third letter-writing 
contest March 
G. H. Smith wins grand prize in letter 
contest May 
Who’s accepting what from whom? 
November 


Credit education 


What the educational program means to 
your association August 
Fifth session of Graduate School closes 
at Dartmouth College September 
Second Graduate School to open at Stan- 


ford University November 
Credit office systems 
We broke with custom August 
Accounting and control records reduce 
costs October 
Will one fire or bomb ruin your com- 
pany? October 


Credit Research 


Credit Research Foundation survey shows 
mixed feelings on 1951 prospects 


February 

Economics 
Plenty of business activity to be expected 
in 1951 January 
Facts—not promises February 
Experience—or Expediency? May 
Guarding the national credit June 
Accent should be on prudence, Rukeyser 
says in Boston speech July 
Inflation and credit July 
The road ahead November 
The darkening shadow December 


Foreign trade and credit 

All Latin-American countries improve 
their credit standing February 

Letters of credit for exports March 

What shall we do in Asia? June 

Investment in Europe August 

Haiti and Panama head in Latin-Amer- 
ican credit survey September 


Fraud prevention 


Fraud prevention department head retires 
September 
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Insurance 
Payment bonds do not guarantee an ac- 
count September 
Come fire or flood what about your 
records ? October 
What IS coinsurance October 
The theory of fire hazard relativity 
October 
Large loss fires account for 20% of total 
fire loss October 
Business interruption insurance October 
Credit problems in construction October 


Legal aspects of credit 


Massachusetts ruling protects informa- 
tion January 
Mere memo held to be a good consign- 
ment contract January 
Legal notes and news January 
February 

July 

November 

December 

Check with your lawyer before going 
to court in other states February 
Follow the rules February 
Bulk sale could be a substitute for bank- 
ruptcy March 
The lien law is a parachute March 
As a creditor... April 
May 

More on bad checks July 
August 

September 

Know where you stand October 


Miscellaneous 

What the Department of Commerce is 
doing to aid small business March 

These great times! June 

“Guaranties are poison” October 

Let freedom ring! November 


Par clearance 


Par clearance score sheet April 


November 


Reorganization (Hoover Committee) 


Halfway to go! February 
Freedom’s war on waste July 


Taxation 


Supreme court rules on taxation of inter- 
state. carriers May 
Present tax code could jeopardize a busi- 
nessman’s credit standing July 
The tax law of 1951 December 


Louisville’s October 
Meeting Features Two 
Outstanding Speakers 


Louisville: The Louisville Associa 
tion’s Fall membership dinner me:t'ng 
on October 29 was a double-header. 
Henry H. Heimann, NACM executive 
vice-president, who spoke on “Credit in 
a Defense Economy,” was joined by Col. 
George W. Goddard, of Wright-Patter- 
son Air Force Base, Dayton, Ohio. Col. 
Goddard is chief of the photographic 
faboratories of the United States Air 
Force. He presented military pictures 
showing modern war, including the Ko- 
rean combat area. The pictures were not 
only in color but also in three dimensions. 
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Merritt Fields 
Is Honored On 
25th Anniversary 


Indianapolis: Merritt Fields, the In- 
dianapolis Association Executive Manag- 
er, recently finished 25 years of service. 
At a meeting held in honor of Mr. Fields, 
the following Resolution was passed: 

“That we remember with sincere 
thanks the manner in which Mr. Fields 
reorganized and corrected defects in our 
two Associations upon becoming our Ex- 
ecutive Manager in July, 1926, establish- 
ing a firm foundation which enabled our 
Associations to attain their present high 
effectiveness in the last 25 years. 

“Through good times and bad, our Ex- 
ecutive Manager has steadily ‘driven up 
hill,’ constantly year by year increasing 
the value of the services to members. 

“Under his good management the In- 
dianapolis Association of Credit Men has 
increased the number of members from 
281 in 1926 to almost 1,000 members to- 
day, 112 months of consecutive net gain. 
We note with pride his management has 
made the Indianapolis Association of 
Credit Men the sixth largest Credit As- 
sociation in the United States, although 
Indianapolis is only the 23rd largest mar- 
ket in the nation. 

“The Indianapolis Association of Credit 
Men’s Service, Inc., guided by Mr. Fields, 
is now one of the largest credit service 
organizations in the field; its collection 
division is the largest in the nation, and 
its Credit Interchange Department is the 
third largest in our system. 

“Mr. Fields has been unyielding in op- 
posing ‘friendly’ receiverships and unfair 
compromise settlements, and his handling 
of estates and bankruptcy matters for 
the protection of creditors has earned 
him national recognition. Above all, by 
his acts he has established and maintained 
the integrity of our two Associations so 
that they command the trust and respect 
of industry, the customers of industry, 
the Courts and the Bar. We have knowl- 
edge that in fearlessly refusing to stand 
aside from his duties so that some might 
obtain preferential treatment, Mr. Fields 
has made a few temporary enemies from 
time to time; we have reason to believe 
all of them highly respect his integrity 
as our Executive Manager and as our 
representative. 

“Many trade associations lose their 
effectiveness through financial inability 
to serve. Beginning 25 years ago, we 
have watched with satisfaction the finan- 
cial development of both Associations 
under Mr. Fields’ management to the 
point where today both are believed to 
be in the best financial position of any 
comparable Associations, thereby insur- 
ing their continued rendering of services 
to their members. 

“The monthly Economic Letter, writ- 
ten by Mr. Fields, ranks high among 
such business letters; in his writings and 
actions Mr. Fields has consistently and 
militantly supported the private enter- 


royal order of 
ZEBRAS 


Zebra Roundup 
In Houston 1952 


All Zebras are urged to plan their va- 
cations so they can go to Houston in 
May 1952. We want all the Zebras to at- 
tend the National Convention and our 
great Roundup planned for Houston. 

We all get time off for a vacation so 
why not talk it over with the family and 
arrange to visit the many places of inter- 
est available for those visiting the great 
State of Texas. Get your maps and bro- 
chures now. 

This will be a trip worthwhile, so see 
you in Texas, Mr. Zebra, and be sure 
and bring the family. 

Wm. M. GASTER 
Grand Exalted Superzeb 


Attorney Addresses 
Memphis Credit Men 


Memphis: The Memphis Association of 
Credit Men held its monthly luncheon 
on Thursday, November 29, at the Hotel 
Claridge. 

John S. Montedonico, attorney and 
partner in the law firm of Canale, Glan- 
kler, Little, Boone & Loch, spoke on 
“Checks and Balances in the U. S. Con- 
stitution.” 


Judge Heard at South Bend 


South Bend: J. Elmer Peak, judge of 
Superior Court No. 2, St. Joseph County, 
was the speaker at the Guest Night held 
November 1 by the NACM, St. Joseph 
Valley Chapter. Judge Peak has been 
guest of the credit men before and has 
made a very fine impression on each 
visit. His subject was “West From Cali- 
fornia Around the World in Thirty Min- 
utes.” 


Attorney Speaks at Omaha 


Omaha: Albert E. May, attorney, spoke 
on “The Europe of Today” at the No- 
vember 15 meeting of the Omaha Asso- 
ciation of Credit Men. 

Mr. May, who has just returned from 
Europe, discussed particularly the Mar- 
shall Plan, conditions in England, and 
the possibility of war. 


Position Wanted 


Comptroller—Twenty five years experience 
financial management, costs, budgets, credits 
and management engineering; clothing, leather 
goods, foundry industries; age 45; married; no 
dependents; St. Louis resident will relocate if 
proposition warrants; employed by present in- 
terests seventeen years; desires change for 
personal reasons. Box D-1, Credit and Financial 
Management. 


prise system, and we note with pleasure 
he has drawn upon himself as our Ex- 
ecutive Manager the criticism of. those 
who would destroy our American private 
enterprise system. We also commend Mr. 
Fields for his selection and training of 
employees, and for the over-all prudent 
administration of our affairs.” 
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